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January is the dividend month par excellence of the year, 
and therefore should be a mighty good month for the life in- 
surance agent. A reliable estimate of the dividend and in- 
terest disbursements for the current month places the sum at 
$150,000,000, the largest amount ever paid in January in the 
history of the country. It is stated also that less will go 
abroad than usual, owing to the enormous amount of secur- 
ities sent back in the past six months. So that the prospect 
for a lively month in life insurance circles is bright. No better 
way of disposing of surplus earnings can be devised than in 
paying for life insurance, and agents who are at all pro- 
gressive will not fail to take advantage of this month’s oppor- 
tunities. 





AND now it is Mississippi that has entered upon a crusade 
against fire insurance companies. The Attorney-General of 
that State has begun legal proceedings against a number of 
companies for alleged violation of the anti-trust law. The 
companies complained of are nembers of the South-Eastern 
Tariff Association, and the Attorney-General takes the ground 
that the association is a trust, whose purpose it is to fix insur- 
ance rates and restrict competition. No doubt the association 
does exert an influence in the fixing of equitable rates in all 
the States within its jurisdiction, but in order to do this it has 
to make innumerable surveys and inspections of risks and 
enforce regulations for the prevention of fires, and do many 
other things of direct benefit to policyholders, for which it gets 
neither money nor thanks. But for the South-Eastern Tariff 
Association fire underwriting in the South would be in a 
demoralized condition, and wild-cat concerns would fatten at 
the expense of premium payers. If the State of Mississippi de- 
sires to have its fire insurance business conducted by irrespon- 
sible concerns, engineered by adventurers and speculators, 
andthe legitimate loss-paying companies driven from the field, 
it is taking the right way to do it. But the companies will not 
leave the State; but, on the contrary, they will take their 
medicine and continue to smile and look happy. 





TueEoutlook for the fire insurance interests at the beginning 
of the year 1g00 is not a promising one. The year just closed 
was disastrous in several respects, fire losses having been ex- 
cessive, expenses above the normal, and the effects of adverse 
legislation, that led to costly litigation in several States, com- 
bined to reduce prospective profits to the vanishing point. 
Few, if any, of the companies are likely to show a result satis- 
factory to stockholders, whatever dividends they may receive 
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being mainly derived from investments, and not from fire 
underwriting. In other words, their capital has been at risk 
in an exceedingly precarious business that has returned them 
no profits whatever. There have been bad years heretofore in 
the fire insurance business, but the underwriters have been 
content to take the bad with the good, hoping always for im- 
proved conditions, but latterly the hostility of State legis- 
latures to insurance corporations has been so pronounced as 
to leave little hope of improvement in this respect. On the 
contrary, there are indications that additional restrictive leg- 
islation will be proposed in some of the legislatures that are in 
session. Underwriters are largely responsible for this hos- 
tility because of the lack of uniformity in the methods of trans- 
acting the business, and the entire want of harmony that pre- 
vails. If they were so united that a campaign of popular edu- 
cation on the subject of insurance could be intelligently prose- 
cuted, there would be some hope that the subject of insurance 
would receive fair and liberal treatment at the hands of the 
legislatures, but the scramble for business that goes on under- 
mines all the safeguards that should surround it, and leaves it 
a prey to the popular prejudice against corporations. Perhaps 
things will be different in the millennium. 





From the general drift of newspaper gossip it appears that 
Louis F. Payn is not going to make a contest for the office of 
Superintendent of Insurance. Governor Roosevelt is re- 
ported to have deciared that he would not reappoint Mr. Payn, 
and that gentleman appears to have abandoned the idea of de- 
feating the confirmation by the Senate of any one the Gov- 
ernor might name as his successor. A few weeks since Mr. 
Payn was outspoken in his determination to retain the office 
as a “holdover,” but evidently the party leaders have induced 
him to change his views and not oppose the Governor. The 
matter has become a part of the game of politics, and the party 
leaders do not wish to precipitate a rupture with the Governor 
when a Presidential election is impending. In certain matters 
the Governor is inflexible, and this is apparently one of them. 
It is rumored that Superintendent Payn will seek the con- 
gressional nomination in his district, where he is individually 
very popular. The names of half a dozen gentlemen have 
been mentioned as his probable successor, but Governor 
Roosevelt has not yet authoritatively announced his choice for 
Superintendent. It is quite safe to assume that he will select 
a man of good standing and of ability, but whether or not he 
will have any special knowledge of insurance can only be as- 
certained when the appointment is made. Whatever may 
have been the political status of Mr. Payn, there is no getting 
away from the fact that he has made a good Superintendent of 
Insurance, and maintained the prestige of his office. 





THERE has been no fire underwriters association in Texas 
for a number of years, but instead there has been what has 
been known as the Jalonick Bureau, conducted by Mr. 
Jalonick, who individually undertook to make surveys and 
inspections of risks, and submit to the companies advisory 
rates. His work was duly appreciated, and most of the com- 
panies doing business in Texas were subscribers to his bureau 
and-adopted the tariff of rates as promulgated by him. The 
State officials held that this was a rating bureau, and in viola- 
tion of the anti-compact laws, and the courts sustained this 
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contention. Hence the Jalonick bureau is no more, the com- 
panies having withdrawn their support from it. The neces- 
sary surveys and inspections of risks will henceforth have to 
be done by local or special agents, and instead of one man do- 
ing the work for nearly one hundred companies at a minimum 
cost to each, every company will have to look out for itself in 
these matters, and the cost to each will be greatly increased. 
The companies are generally sending to their agents printed 
tariffs of rates, which they are to enforce until such time as 
new arrangements can be made, and urging them not to coun- 
tenance any rate cutting, intimating that an increase rather 
than a reduction of rates is likely to follow. Apparently an in- 
crease is necessary, for the ratio of losses to premiums in 
Texas for the past twenty years is given as sixty-five per cent, 
while the average ratio of expenses is thirty-five per cent, leav- 
ing profits a minus quantity. Ifthe cost of doing the business 
is to be added to and any profit secured, premiums must be 
increased. Propertyowners will then find that the zeal of their 
servants in enacting and enforcing an anti-combination law 
against insurance companies, but adds to the cost to them of 
insurance, which they must have in order to maintain their 
credit. While the Jalonick-labor-and-cost-saving-Bureau 
may be a thing of the past, rate making for Texas will still 


continue with, it is predicted, a decided upward tendency. . 


The companies have been doing business in that State for 
fun long enough, and as the State has decided that it wants a 
change, they should look for profits in the future. 





Now that the new year has dawned it is to be hoped that 
the carnival of rebating will cease, if not permanently, then at 
least temporarily. After such a month of the strenuous life 
as some agents experienced in December, there must nat- 
urally come a reaction, and attempts will be made to write 
business on a sounder basis, even though the quantity be less. 
With the coming of 1900 the conditions have changed some- 
what. There is no immediate demand for an unprecedentec 
quantity of business, no anniversary celebration is in sight, 
nobody’s birthday is near, no official of any importance is 
about to return from Europe, and the end of the year, when 
a goodly volume of business is needed to beat the other fel- 
low, is a long way off. Apart, however, from these import- 
ant incentives to rolling up new business and the attendant 
rebating practices, there is reason to hope for a material 
change in conditions. The commission question, so far as 
at least two of the larger companies are concerned, is on a 
new basis, which it is expected will aid materially in reducing 
rebating through the unprofitableness of it to the agent. It 
has been admitted by the most competent authorities, the 
agents themselves, that a high first year’s commission is de- 
moralizing, and that a lower rate, with higher renewals, will 
tend to the permanency of the business written, and be to the 
advantage of the agent. This being the case, a large ma- 
jority of the agents throughout the country have a chance to 
prove their claims, for only a very few companies are paying 
in 1900 high commissions. Rebating of some kind will al- 
ways exist, but now that the companies are falling into line 
with the agents it is not probable that we shall again have to 
speak of a carnival of rebating. As to the new anti-rebate 
compact, it is a fact that few of the companies who presum- 
ably will be parties to it, have ever been accused of pernicious 
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rebating, and they may act as the leaven to permeate the 
whole fabric of life insurance until a rebater will be as scarce 
as flies on a January day. 





THE recent decision of the English courts to the effect that 
the surplus of the English branch of the Equitable Life As- 
surance Society must be treated as profits, and pay the income 
tax accordingly, will impose a serious burden upon the Eng- 
lish policyholders of the Society unless a reversal of the de- 
cision is reached. When the Equitable was organized, the 
law of New York required all such corporations to have a 
capital of at least $100,000, and while it was the purpose of 
the founders of the Equitable to make it a purely mutual com- 
pany, they were compelled to comply with the law and pro- 
vide the $100,000 capital. It was evidently the purpose of the 
legislators who passed the law to recognize the mutual prin- 
ciple in life insurance, for it expressly provided that divi- 
dends to stockholders should be limited to seven per cent, the 
capital being required for the protection of the earlier policy- 
holders, who became members before the Society was self- 
sustaining. The business of the Society has always been con- 
ducted upon the mutual principle, its members sharing in the 
profits, and receiving their dividends regularly. Every State 
in the Union has recognized it as a mutual company, and as a 
matter of fact, its $100,000 of capital has cut no figure in the 
management of its affairs. According to the English decision 
the millions of surplus which it holds, and which is here 
recognized as the property of the policyholders, is to be 
treated as profits, and as such belongs to the stockholders. 
If this should be held to be good law, what a bonanza the 
owners of that paltry $100,000 of capital would have. They 
might wind up the Society, reinsure its business, pay its lia- 
bilities, and have several millions of dollars to divide among 
them. The contracts of insurance issued by the Society, how- 
ever, preclude the possibility of any such action, as they are 
based upon the mutual principle, and give policyholders 
rights they otherwise would not have, fully recognizing the 
fact that the surplus belongs to them, and not to the stock- 
holders. While the appeal which the Society took from the 
decision of the lower court has been decided against it, there 
is a probability that the matter will be carried still further, 
even to Parliament if necessary. The amount of the tax the 
Society will be required to pay if the decision is enforced is 
something over $300,000. Whatever the amount may be, it 
would be paid from the surplus, or profits, and the English 
policyholders’ dividends would naturally be reduced by that 
sum. Such injustice ought not to receive final judicial sanc- 
tion, and no doubt some way to prevent it will be found. In 
any event the decision can in no wise affect policyholders in 
the United States or other countries. 








RELATIVE SIZE OF LIFE INSURANCE COMPANIES. 


URING the period immediately following the close of 

the civil war a wave of prosperity swept over the 
northern section of the United States, which like all similar 
eras resulted in an enormous number of speculative ventures. 
The prosperous condition of the life insurance companies 
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which had passed unscathed through the fiery period of civil 
warfare early attracted the attention of men capable of con- 
trolling capital and of speculative tendencies, and the num- 
ber of companies operating in New York State, which was 
only thirty at the close of 1865, increased at an extremely 
rapid rate until at the end of 1871 no less than seventy-one 
companies were recorded by the Insurance Department of 
New York as having been licensed. This did not include all 
companies organized in the United States, for the Insurance 
Year Book shows that 102 companies were in existence at the 
close of 1872, so that a complete list of companies operating 
in 1871 would probably contain the names of 110 organiza- 
tions. That year marked the culmination of the movement, so 
far as the organization of companies was concerned, although 
the volume of insurance in force continued to increase until 
the close of the year 1873, when the fifty-six companies re- 
porting to New York had on their books outstanding policies 
to the amount of $2,086,027,178. The financial panic of 1873 
had a disastrous effect on the companies organized by specu- 
lators, without knowledge of the principles of life insurance, 
and they disappeared even more rapidly than they had been 
organized, causing widespread demoralization and distrust of 
life insurance in general. Scarcely a company escaped suspi- 
cion, and the volume of insurance in force decreased each 
year until in 1879 the thirty-two remaining companies oper- 
ating in New York could show only $1,439,961,165 insurance 
in force, being a decrease in six years of $646,066,013, while 
the fifteen companies not admitted to the State had less than 
fifty millions in force. 

Although prosperity returned to the country with the re- 
sumption of specie payments, the life insurance interests had 
received such.a severe blow, owing to the many disgraceful 
failures, that the companies were extremely slow in recover- 
ing lost ground. Beginning with 1880, however, the busi- 
ness in force showed increases each year, and at the close of 
1886 the high water mark of 1873 had been passed. This 
accomplishment was due mainly to the strenuous efforts of a 
few companies, and did not attract speculative capital. On 
the contrary the number of companies continued to decline 
until the year 1887, when only forty-seven could be found in 
the United States, thirty of which were operating in New 
York. It is noteworthy that with one or two exceptions the 
surviving companies were all in existence prior to the be- 
ginning of the civil war, and these are the companies doing 
most of the life insurance business to-day. Since 1887 the 
number of companies has gradually increased, until at the 
close of 1898 sixty companies were actively transacting busi- 
ness on the old-line plan. In the meantime the volume of 
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business in force as recorded by the New York Department 
for thirty-five companies had increased to $5,606,652,711, to 
which can be added another hundred millions in force in com- 
panies not licensed in that State. 

The year 1899 has witnessed a large accession to the ranks 
of old-line companies, no less than eleven new ones being al- 
ready in operation, while plans for the organization or trans- 
formation of twelve others are under way. Of the eleven new 
companies, seven formerly operated under the assessment and 
stipulated premium laws, while six of the other twelve re- 
ferred to are making a similar change. The remaining ten 
are entirely new organizations, and are no doubt the result, 
to some extent, of the speculative feeling engendered by the 
present prosperous condition of the country. Other new or- 
ganizations will probably be projected during the current 
year, as capital seeks more avenues for investment or specu- 
lation. 

Owing to the rapid growth of some half-dozen large com- 
panies it has been prophesied that the entire life insurance 
business of the country will gravitate toward a few big com- 
panies, with the ultimate result of closing out the smaller or- 
ganizations. The numerous new ventures of the past year 
would seem to disprove this statement to some extent, even 
if it were not refuted by the history of the business. The 
figures show indeed that the large companies are not holding 
their own as compared with the smaller companies. Take the 
three largest companies for example. Going back to the year 
1873 the three giants of the day were the Connecticut Mutual, 
the Equitable and the Mutual, and of the total volume of in- 
surance in force they held 31.43 per cent. Six years later, 
when the lowest point had been reached in outstanding insur- 
ance, these same companies had 43.45 per cent of the total 
business on their own books, indicating that collectively they 
had not suffered to such an extent as smaller companies, the 
actual figures showing that they had lost only 4.56 per cent 
of their business, as against thirty-one per cent for all com- 
panies. In 1884 the New York Life had taken the place of 
the Connecticut Mutual as one of the three giants, and their 
proportion of the total business was 47.65 per cent. In 1889 
the percentage had risen to 53.78, and in 1894 to 55.43. Since 
1894 the percentage has declined each year until at the close 
of 1898 it was but 51.75; whether this ratio will be increased 
for 1899, two of the giants having in preliminary statements 
announced large increases for that year, remain to be seen. 
It will further be seen from the accompanying table that the 
smaller companies are gaining on the larger, no matter 
whether the comparison be made with three, six, ten or 
twenty of the largest companies. 
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Then again the number of companies entitled to be termed 
large is steadily increasing. At the close of 1879 there were 
but five companies having more than one hundred millions 
of insurance in force, ten years later there were seven, while 
at the close of 1898 there were twelve, and the forthcoming 
annual statements for 1899 will show an addition of four more, 
besides seven others with upwards of fifty millions in force. 
These facts do not seem to indicate any gravitation of all the 
business to the very big companies. Besides this the fact is 
patent that a small company conservatively, economically and 
honestly administered should do quite as well for its policy- 
holders as the larger companies, and it is a matter beyond 
dispute that many of them are better companies for the policy- 
holder than their larger brethren. 

We do not believe that speculation will enter the life insur- 
ance field to such an extent as prevailed thirty years ago, but 
that some men will be attracted to it for possible profit can- 
not be doubted, and therefore the character of the men organ- 
izing new ventures should be carefully scrutinized. There is 
ample opportunity for new companies to succeed, but it can- 
not be too strongly impressed upon their managers that the 
best course is to go slow. A giant company cannot be created 
in a few years, nor can a new company safely cover the entire 
country immediately. A firm foundation must first be estab- 
lished in the home State, and a creditable record for economy 
and fair dealings created, thereby making easy the work of 
opening other States when the proper time comes. The 
agency force should be composed of young men of ambition, 
who can be trained in the ways of the company, men un- 
tainted by desires for large compensation and bonuses with 
the consequent temptation to rebate, and, above all, men who 
are not disposed to slight the class who can only carry from 
$1000 to $5000 insurance. New companies will find that the 
demand for straight life insurance will give them ample op- 
portunities for building up a satisfactory business. and keep- 
ing the interests of policyhoiders always in view they will 
grow surely, though perhaps at first slowly. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 

With the opening of the new year local department managers are 
giving special attention to expirations. Quite a number of policies 
written in 1898 (when the Tariff Association was “suspended’’) were 
for various periods other than regular terms—fourteen, sixteen, 
eighteen and even twenty months. Many of the latter class will fall 
due in 1900, hence there will be a certain amount of activity in the 
offices which were active during the ‘‘break” year, to retain such 
“time” policies as may be deemed desirable. It is safe to say that 
scarcely any of these will be renewed for the same period as pre- 
viously written. 5 

The insurances of the Adams and the American Express Com- 
panies’ schedules were renewed on December 31 by Brokers Porter 
and Anderson. A considerable volume of the amount applies to prop- 
erty of the companies in New York city. 

About a year ago local rates commenced to stiffen, simply from 
the fact that a disastrous year had closed and a new one had opened 
up with an opportunity for an improvement all along the line. In the 
latter part of 1899, however, the increase in rates began even before 
the close of the year, and the probabilities are that before early spring 
there will be a distinct advance in premium charges, without any ac- 
tion necessary in that direction by the “Exchange.” This is simply 
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a phase of supply and demand conditions especially in cases where 
companies are pretty well loaded up and are determined to “trim 
ship” by demanding rates, in their judgment adequate, even though 
considerably higher than the regular figure. 

Friday night last, when the wall paper factory of William Campbell 
& Co. and the plant of the Manhattan Electric Light Company, both 
in East Twenty-fourth street, were destroyed, was a fiery benediction 
for a year of unprecedented losses and disasters. Scarcely a fire insur- 
ance company escaped. Those which did are to be congratulated 
since the destruction by the fire was about complete. 


Blanks have been forwarded by Manager Hess to registered 
brokers for a renewal of their licenses (upon the payment of a fee of 
$2.50) accompanied by the following circular letter: 

If you wish a certificate as broker for coming year please sign the 
enclosed pledges and application, and return same to this office by 
early mail. 

Please notice that new pledges must be signed, as old ones on file 
cannot be conveniently referred to. 

Failure to fill out any of the statements called for in the application 
will result in delaying action thereon. 

In giving references, at least one should be to a voting member of 
this Exchange. 

If your application is favorably considered by the brokerage com- 
mittee you will be notified to that effect later. 

The insurance upon a new, large apartment house, corner of 115th 
street and Riverside avenue, was in the market within the past few 
days. T. D. Smithe was the fortunate broker in the case. Over two 
hundred thousand dollars was the line placed thereon. 

This morning at eleven o’clock there will be a meeting of the New 
York Fire Insurance Exchange. Many unfinished matters will come 
up for consideration. 

One branch of the business has been profitable during the past 
year—public adjusting of fire losses. 

The revived movement to establish federal supervision of insurance 
companies is again receiving considerable attention. 

A portion of the first floor of the Martinique Apartment Hotel, 
54-58 West Thirty-third street, has been rented by Rogers, Peet 
& Co. For the present it will be a sort of annex to their uptown 
store. 

The New York Insurance Department has finished the examination 
of the Commercial Union and Pheenix of London with the following 
results: Phoenix Assurance, total assets $2,796,206, total liabilities 
$1,896,958. Commercial Union Assurance, total assets $3,523,325, 
total liabilities $2,101,119. 

Deputy Chief Edward F. Croker has been promoted to be Chief of 
the Fire Department by Fire Commissioner Scannell. Last week 
Croker took the examination and passed with the creditable per- 
centage of 97.39. He had no competitors. 

Superintendent Payn has admitted the Moscow Fire of Moscow, 
Russia, and Potomac of Washington, D. C., to transact business in 
New York State. 


CHICAGO AND THE WEST 

The red-hot conclusion of the year in Chicago and the West did 
not serve to make New Year’s greetings among Western managers 
as cordial as on many previous occasions when the ideaf of a contin- 
gent commission was at least on speaking terms with the real thing. 
At this writing the main hope of the new year seems to be that in 
the wave of a common misfortune, many non-Union companies may 
find it to their interest to either come in out of the wet or accept 
their separation from former agents in a philosophical spirit without 
seeking to further injure themselves with doses of cut rates. 

The undeniable increase in the expense of conducting the business 
has also served to discourage new insurance ventures as well as pre- 
cipitate the retirement of some companiés and changes in the plans 
of others. The partial retirement of the Grand Rapids Insurance 
Company is a gain to the National of Ireland, while the retirement 
of the Home of Nashville, Tennessee and Atlas Mutual of Boston is 
quite within the range of the expected. 


Among local changes is noted the consolidation of two agencies, 
F. A. Early’s and B. N. Anderson’s. These are operated by two as 
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clever young men as we have on the street, and the new firm of Early 
& Anderson will receive a cordial welcome. Rood & Matlack is 
another venture growing out of the reorganization of the Farmers 
and Merchants of Nebraska, which they will represent locally in 
addition to the Hamburg-Bremen. E. C. Sweetland will become a 
member of the firm of Herrmann, Dana & Co. Becker, Cook & Co. 
retire from the fire business. Lyman M. Drake, an experienced and 
popular underwriter, joins the firm of R. S. Critchell & Co. 


Changes in special agents are not unexpected at this season, and 
among those already reported is that of N. A. Lauer, who retires 
from the Hanover, A. E. Pinckney from the Phenix, C. T. Leonard 
from the Caledonian and Spring Garden, and T. K. Alexander from 
the Northwestern National. H. M. Power becomes special agent of 
the Greenwich under C. M. Nichols & Co. 

The annual advertising done by companies in the Chicago dailies 
on the last day of the year presents considerable diversity in style. 
The shield of the Royal and the disc of the Sun reflect a foreign 
policy which the figure of a Continental soldier is prepared to dis- 
pute with his gun even at the risk of provoking the cry of ‘“’Eavens!” 
Several companies print only the names of their Western managers 
while others a trifle shrewder, if not more considerate, add the names 
of their Chicago local agents who “‘also serve.”’ Law Brothers thus 
give credit to their efficient local superintendent, E. E. Barnard, the 
Prussian National to the wise Nathan Klee and the Magdeburg to 
the strong firm of R. A. Waller & Co. The prize for originality in 
design should, however, be awarded to the enterprising firm of C. M. 
Nichols & Co., whose ‘‘ad” bears evidence of expert treatment. 


The announcement of a prospective change in the Western depart- 
ment of the Royal Exchange through the transfer of Assistant Man- 
ager John Marshall, Jr., to the New York office, has created consider- 
able interest here. Mr. Marshall has made a fine record and his re- 
moval to New York would seem to indicate the discontinuance of the 
Western department, in view of the very conservative course pursued 
by the Royal Exchange in underwriting and one wherein the depart- 
ment or branch office method of development was not necessarily a 
vital factor, especially since the introduction of graded commissions. 

Frank S. Thomas of Topeka should have been content with achiev- 
ing the local and general advertising obtained in the course of the 
recent rate war, and not spoiled it all by foolishly bringing suits 
against the Springfield and Traders for damages because of their 
placing elsewhere the Topeka agencies previously held by Mr. 
Thomas. 

Life and Casualty Notes. 

President Mabie of the Northwestern Life of Chicago feels that he 
is entitled to a happy new year after his great and unique achieve- 
ment in obtaining the business of the retired Covenant Mutual of 
Galesburg. The policyholders of the Covenant are, however, to be 
congratulated upon the bold grasp of an executive like Mr. Mabie, 
as it unquestionably saved the greater proportion of them from just 
such a disaster as eventually encompassed the Massachusetts Benefit 
and Bay State Beneficiary institutions in Massachusetts because of 
the lack of a strong administrative hand in those unfortunate assess- 
ment experiences. 

The Odd Fellows Beneficial Association of Ohio states in the 
course of a circular to the “dear brethren” that it is able, if consent 
be given, to pay 100 cents on the dollar on accrued death claims, 
“and quit business honorably, as Odd Fellows should do.” It is true 
that odd as well as even fellows should pay too cents and quit busi- 
ness honorably, but this Ohio experience again reveals the weakest 
spot in the whole assessment theory of life insurance, and that is the 
possibility of dealing honorably and quitting business, with the out- 
standing membership left unprovided with life insurance! The fact 
that the scheme of life insurance is and ought not to be satisfied with 
any 100-cent theory which does not also absolutely safeguard out- 
standing policy liability, does not seem to ever enter into the heads 
of the people who rush in, though the glib promoters are “on” for 
all it is worth. 

And now the companies are looking for a happy new year, un- 
fettered by any anti-rebate compact, and with a free field for all. 
What the harvest will be for the steady-going agent of ye olden 
time is not, perhaps, difficult to predict. 
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BOSTON AND VICINITY. 


“Troubles never come singly,” at least, so it usually seems, and the 
famous adage has certainly proved true with regard to the fire insur- 
ance companies during the past few weeks. There have been numer- 
ous large fires, entailing heavy losses. This week the boat house at 
Harvard College was destroyed, the total loss being $20,000, which 
was distributed among four companies. The failure of the Globe 
National Bank of Boston is another important item of the week. The 
fire insurance companies that owned stock in the bank are: The Mer- 
cantile, American, Boston, North American, Holyoke Mutual and 
Hingham Mutual. 


The directors of the Atlas Mutual Insurance Company of Boston 
have voted to reinsure the outstanding risks of the company and re- 
tire from active business, the reason for the action being given as 
the general unsatisfactory conditions prevailing, for which the com- 
pany is not responsible. The Atlas began business in 1892, and, at 
the time of making its last annual report there was $4,638,239 of insur- 
ance at risk, and net cash assets of $40,476. 

Samuel B. Reed, assistant special agent of the Springfield Fire and 
Marine, became, on January I, 1900, a partner of the Boston insurance 
firm of Reed & Brothers. Mr. Reed, under the new firm, continues 
as assistant special agent of the Springfield. The firm is now made 
up of G. C. Bosson, S. B. Reed and Eugene Smith. 

E. G. Richards, recently appointed United States manager of the 
North British and Mercantile, was in Boston the past week. He 
spent Christmas in Manchester, N. H., with Secretary U. C. Crosby 
of the New Hampshire Fire. 

Colonel Boothby has resigned from the Aroostook county, Me., 
committee of the New England Insurance Exchange, presumably on 
account of the rigorous winter climate of that far-northern locality. 

Governor Powers of Maine has reappointed Insurance Commis- 
sioner Carr. 


The American Insurance Company of Boston has declared a divi- 
dend of three per cent. 


The Boston Board of Fire Underwriters has adopted the rules of 
the New England Insurance Exchange, applying to the storage and 
sale of calcium carbide. 

Among the desirable calendars for 1900, issued by Boston fire in- 
surance offices, besides the superb ones by Field & Cowles, are those 
from the John C. Paige agency, the North American, John H. Eddy 
& Company and the Merchants of Providence. 

It is generally conceded that the past year was one of heavy fire 
losses in Boston and New England; but the situation was helped out 
by a very satisfactory maintenance of rates, which cannot be said con- 
cerning some other sections of the country. 

Life and Casualty Notes. 

The New England Life and the Massachusetts Mutual Life were 
stockholders in the defunct Globe National Bank. 

John S. Cranston of the Boston office of the Prudential, well known 
as a high-line life insurance agent, stands at the top of the list of 
special ordinary agencies of the company, in net increase of new 
business for the year just ended. 

Samuel Davis of the Northwestern Life spent Christmas and sev- 
eral days thereafter in Philadelphia. 

Negotiations are in progress for the absorption of the American 
Benefit Society of Boston by the Boston Mutual Life. This transfer 
can be consummated only by the personal application and medical 
re-examination of the society absorbed, and it is understood that 
some of the members are opposing the project. The American Bene- 
fit is a delegate body and the supreme lodge voted to reinsure the 
members and transfer the assets, amounting to about $20,000, to the 
Boston Mutual Life. The latter accepted the action of the supreme 
lodge, which included the assuming of all the liabilities of the re- 
insured body. Aside from the fact that there can be no reinsurance, 
as a body, the dissenting members base their opposition upon the 
claim that the vote to reinsure was hurriedly taken, a very few persons 
being present, who did not fully comprehend the conditions that 
must govern the deal. But the Massachusetts Insurance Commis- 
sioner has made that point plain. The American Benefit Society be- 
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gan business in 1893. On January 1, 1899, it had about 5000 members 
and $5,331,000 at risk. Of this amount $2,553,750 was on 2117 Massa- 
chusetts members. The total income for the year 1898 was $45,052, 
and the death claims for that year amounted to $33,250. C. H. Burr 
is the president and N. P. Cormack is the secretary. 

The Massachusetts legislature convened this week. At the time of 
writing the committee on insurance had not been announced; but it 
is understood that no journeyman, nothing below a master baker 
will be placed on the committee. If a barber is assigned to the in- 
surance committee he must be the proprietor of a shop. Professional 
and business men will be considered provided they possess marked 
intelligence. 

Very little is yet known as to what insurance measures are likely 
to receive special attention by the present legislature; but it is quite 
certain some further revision of the laws governing fraternal bene- 
ficiary insurance will be proposed. The laws enacted last year, which 
render fraternal insurance concerns independent of all official super- 
vision, are absurd and dangerous to the public welfare. Probably an 
attempt will be made to so amend the laws that the Insurance Com- 
missioner shall have some authority over such concerns. 





LIFE INSURANCE QUERIES AND COSIFMENTS. 


The demand for low-priced life insurance, which has been partially 
filled in the past twenty years by companies operating under the 
assessment laws, is receiving considerable attention at the hands of 
some companies. It is a fact that the majority of people who actually 
need life insurance cannot afford to pay large amounts in premiums. 
They are looking for the largest amount of insurance at the lowest 
possible cost, and the policy best adapted to their needs is the ordi- 
nary life, either on the participating or non-participating plans. 
Some companies that have recently changed from the assessment to 
the old-line plan are pushing vigorously along this line, and meeting 
with much success. The field is a broad one, and there is lots of 
room in it for active agents. It is mainly along these lines that the 
industrial companies have built up their ordinary branches in the past 
few years, rivaling in point of size many companies which have been 
in business for upward of thirty years. The public has learned by 
bitter experience the insecurity of assessment insurance, and are now 
ready to pay for insurance in reliable companies at rates ample 
enough for safety and yet devoid of the investment element. 

* * * * 

Losses and Expenses to Premiums.—Kindly inform me as to what was 
the average ratio of losses to premiums and the average ratio of expenses 
to premiums for all insurance companies doing business in the United 
States for the year 1898. 

Cincinnati, O. 

Answer.—The ratio of losses to premiums in 1898 for life insurance 
companies (including the sums paid for death claims, endowments 
and annuities) was 38.97 per cent; fire insurance companies, 58.48 per 
cent, and miscellaneous companies, 37.06 per cent. The ratio of ex- 
penses to premiums was: for life companies, 26.64 per cent; fire 
companies, 39.14 per cent, and miscellaneous companies, 54.46 per 
_cent. 

* * * * 

With the opening of a new year interest naturally centers on what 
has been accomplished by the life insurance companies in the way of 
new business during the past twelve months. The general opinion is 
that 18909 has been the very best year the life insurance busi- 
ness has yet seen, and there is scarcely a company which 
will not show handsome increases in every important item of 
its statement. The flow of new business has been steady throughout 
the year with all companies, and, whereas a few years ago large in- 
creases in the amount outstanding were only looked for from half a 
dozen companies, this year will see the majority of the companies 
exhibiting handsome gains in this respect. Companies in Phila- 
delphia, Hartford, Boston and other cities besides New York, will 
be found well to the front in increased business, and all indications 
point to a continuance of such progress during the coming year. 

s* * * * 
Insurable Value of Life.—Can you aid me in estimating the value of a 
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man’s life to his family, in other words, how much should a man be in- 
sured for? 

Columbus, O. 

Answer.—This question is a very interesting one, both to agents 
and men desiring insurance. A man’s life is his capital. If he lives 
a certain number of years he will earn so much money, but if he dies . 
he should leave for his family a capital sufficiently large to prceduce 
an income equal to that he has been accustomed to spend upon 
them. Take, for example, a man aged thirty-five, with an income of 
$2,000 per annum. His expectation of life, according to the Mor- 
tality Table, is about thirty-one years; therefore, his capital as repre- 
sented by his life is some $62,000, that is, if he lives out his expecta- 
tion he will have earned that much money. But it is evident that 
he does not spend his whole income on his family, so that to them 
his insurable value is only that portion of his capital expended on 
them. Assuming that that amount is $1200 per annum, we find the 
capital as represented by the man’s life to be $37,200. An income of 
$1200 a year can be obtained, however, by an investment of $30,000 
at four per cent, so that a man of thirty-five could provide for his 
family in the style to which they had been accustomed by a policy 
of $30,000. This is on the assumption, however, that he dies within 
the year or before he reaches the age of thirty-six. Another way of 
calculating the insurable value is to take the present value of an 
annuity of $1, first payment, at once, and multiply it by the sum re- 
quired by the family, in this case $1200. The present value of an 
annuity at age thirty-five being $17.14, the insurable value of the 
man’s life would be represented by a policy for $20,568, which would 
cost on the ordinary life non-participating plan about $440 per annum, 
a sum which few men with a gross income of $2000 could afford to 
pay. It must be remembered, however, that these calculations of 
insurable value all assume practically that the insured will die at 
once, but the longer he lives the less capital is represented by his 
life and the smaller is the sum needed to provide for the future of his 
family. Without, therefore, establishing a hard and fast rule it might 
be found within the bounds of prudence to add to the age of the man 
one-half his expectancy, and then proceed to multiply the present 
value of the annuity by the net income. In the example before us of 
a man aged thirty-five, one-half his expectancy being nearly sixteen 
years, we find the annuity value at age 51 to be $13.18, which, multi- 
plied by $1200, gives an insurable value of $15,816. A policy for this 
amount costs at the lowest rate slightly under $350 per annum. This 
amount should not be burdensome on a man with a gross income of 
$2000. 

* * * * 

Insurance at Cost.—The following letter has been received in refer- 
ence to the article on the above subject, printed in our issue of Octo- 
ber 26: 


While I certainly do not want to appear contentious over the question, 
I must hold that your “‘answer’”’ is not an answer to my proposition. You 
state that the advantage of a safety clause as an element of strength has 
yet to be demonstrated. History offers proofs to the contrary. Is it not 
true that the application of $2.87 worth of “safety clause’ to each $1000 
of insurance in the much-quoted defunct legal reserve company, the 
Charter Oak, would have prevented its disastrous failure? Admitting 
this to be true, which you cannot refuse to do, then, how can your state- 
ment that the value of the safety clause as a factor of safety has never 
been demonstrated be true? 

Then you make another statement which no human being can prove 
to be true, when you say that ‘‘the safety clause will not be required, pro- 
vided an adequate premium rate is charged.’’ (By the term ‘‘adequate,”’ 
I assume that you mean either Actuaries’ or American Experience.) How 
do you know that the safety clause will not be required? Can THE 
SPECTATOR foretell future mortality or financial conditions? If it is a 
fact that the safety clause will never need to be brought into operation, 
it is likewise a fact that a surplus is not necessary to the safety of an old- 
line company. Both these propositions may be facts, but if so, they are 
unknown facts, and cannot be taken advantage of. 

After all arguments are exhausted, this fact remains: That every 
company which lays any claim to safety must have a feature of flexibility 
as an offset to the flexible nature of mortality and interest earnings, and 
there are only two ways of getting that flexibility. 

One mode is practiced by the legal reserve companies, when they collect 
a large overpayment (including even non-participating policies, on which 
THE SPECTATOR claims there is collected ‘‘a handsome surplus’’), which 
they hold to protect the reserve against possible depreciation, and the 
mortuary account from possible excessive drafts. 

The other mode is practiced by the stipulated premium companies, when 
they collect only experience cost, but reserve the right to collect more. 
in case adverse conditions should ever arise. 

Certainly it is true, as THE SPECTATOR states, that the old-line com- 
panies give their purchasers a definite understanding of the cost through- 
out the policy’s existence, but THE SPECTATOR will hardly deny that this 
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same company doesn’t give its purchasers of stock rate policies a definite 
understanding as to the safety of the policy. If the cost is absolutely 
limited, then must the safety also be limited. 

Chicago, IIl. 


Our correspondent fails to prove the advantage of a safety clause 
in his reference to the case of the Charter Oak. The company did 
not use the safety clause, and whether if it had the company would 
have been saved or not is an open question. Experience does show, 
however, that where increased assessments have been made they have 
not availed to save the company, because the bulk of the membership 
have declined to pay, and the power to increase or call special assess- 
ments is the backbone of the safety fund argument. The same prin- 
ciple applied to life insurance as to all other commodities, viz.: a 
price definitely stated in advance, is the most satisfactory. No man 
buys dry goods at a price on the understanding that if the seller loses 
money during the year on the same goods he shall pay a further sum, 
and why should he buy life insurance in that way? The experience of 
old-line companies proves that there has been in the past an ample 
margin of safety provided for in their premium rates, and it is not 
likely that less conservatism will prevail in the future. 

* * * * 

For twenty-six consecutive years the AXtna Life of Hartford has 
maintained the same rate of apportionment of surplus on its partici- 
pating policies with the result that on each individual policy there 
has been an increased dividend each year. The company is now, 
however, compelled to announce a reduction in the dividend rate for 
this year, owing to the fact that it finds itself paying out more than 
it has earned, the deficit being made up by the increased value of 
securities purchased at low prices. The company will not increase 
rates, however, being the only company which has maintained the 
same premium rates for thirty years. In view of the fact that the 
average rate of interest earned by life insurance companies declined 
from 6.90 in 1872 to 4.85 in 1898 the record of the Atna may be con- 
sidered highly satisfactory. 


* * s 


Deferred Dividends as Liabilities.—I note that the Northwestern of Mil- 
waukee is quoted in your valuable “Index” as having included in its 
liabilities its surplus accumulations on tontine and semi-tontine con- 
tracts, thus bringing them to a basis of 106 assets to liabilities. Can you 
tell me, on this same basis, what would be the standing of the following 
companies: Mutual Life, Equitable, New York, Awtna, Mutual Benefit and 
Penn Mutual? 

Binghamton, N. Y. 


Answer.—Assuming that all items reported under the heading of 
special surplus are liabilities, the ratio of assets to liabilities as of De- 
cember 31, 1898, would be: Equitable, 103.92; New York Life, 104.94; 
Etna, 115.41; Penn Mutual 108.59. The Mutual Life of New York 
and the Mutual Benefit do not report any special surplus, the latter 
company not transacting deferred dividend business. Such a ratio 
is entirely unfair to the companies, as the liabilities on account of 
deferred dividend business should be taken into account. The true 
surplus of a company is that portion of its funds not required imme- 


diately to cover its liabilities. 
* * * 


The National Life of Vermont has decided to continue on the four 
per cent basis until the opening of the new century. It had expected 
to go to the three per cent basis on January 1, 1900, but owing to the 
labor involved in computing the new rates and values, the post- 
ponement has been found advisable. 








INDUSTRIAL INSURANCE. 


[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—The annual banquet which the Prudential gives to its most successful 
workers in the field, will be held at the Waldorf-Astoria on the 10th inst. 

—Members of the John Hancock’s Woonsocket, R. I., staff, who have 
made good records during the past year, received handsome prizes last 
week. 

—Charles Frange, an agent in the Metropolitan’s Indianapolis district, 
fell dead from his bicycle a few days ago. Apoplexy is thought to be the 
cause. 

—The Prudential’s Yonkers (N. Y.) staff recently suffered defeat in a 
business getting contest, at the hands of the Haverstraw and Peekskill 
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forces, and had the pleasure of entertaining their vanquishers at a merry 
banquet last week. 


—Otto F. Steger has been appointed superintendent of the Metropolitan’s 
district at Appleton, Wis. He was formerly an assistant in George Walke’s 
Milwaukee district. 


—R. L. Stephen, superintendent of the Sun Life’s New Orleans district, 
was recently presented with a handsome gold mounted umbrella by the 
members of his staff. 


—The Prudential has opened two new districts in Chicago. They will be 
known as No. 8 and No. 9, and will be in charge of A. E. Rogers and W. J. 
Summerell respectively. 


—Wesley G. Warfield, superintendent of the Metropolitan’s Terre Haute 
district, tendered his agents a banquet recently, in recognition of the ex- 
cellent showing they are making. 


—F. L. Brown has been promoted to the superintendency of the Pru- 
dential’s Rockford, Ill., district. He was formerly an assistant in the 
company’s Chicago No. 3 district. 


—F. C. Tower, formerly of the Prudential’s Dunkirk (N. Y.) district, has 
been transferred to the company’s Rochester district. His successor at 
Dunkirk is B. F. Sampsell of Olean. 


—John Quinn has been promoted to the superintendency of the Pru- 
dential’s Kingston (N. Y.) district, after having made an enviable record 
as an assistant in the same district. 


—Charles Lucas, cashier for the Prudential at Terre Haute, Ind., left 
his office for a short time a few days ago, and found, upon returning, that 
$266 had been abstracted from his desk. 


—Death claims paid during the month of November by the three indus- 
trial giants are as follows: John Hancock, $204,420; Metropolitan, $640,916, 
Prudential, $416,664, making a total of $1,261,980. 

—J. Greenman, superintendent of the Prudential’s Hudson City (N. J.) 
district, has been presented a valuable gold watch in recognition of the 
record made by the forces under his guidance during the past year. 


—Business in the Metropolitan’s Springfield (O.) district is increasing 
at such a rate that Superintendent Frank L. Foster has found it necessary 
to move his offices to more commodious quarters in the Bushnell Building. 


—W. G. Smith, formerly an assistant in the Metropolitan’s Norwich (N. 
Y.) district has been transferred to the company’s district at Atlanta, Ga. 
His successor at Norwich is Thomas Hannon, formerly of Susquehanna, 
Pa. 

—C. A. Mehlhouse has been promoted to the superintendency of the 
Metropolitan’s Pottstown (Pa.) district, after having shown his abilities 
as assistant in the company’s Reading district, where he will be succeeded 
by John Feix. 

—R. G. Close, formerly of Round Top, Pa., later representing the Pru- 
dential Insurance Company, at Corning, N. Y., as assistant superin- 
tendent, has been promoted to the position of superintendent of Boston 
district No. 5, with headquarters at Malden, Mass. His staff will consist 
of six assistant superintendents and twenty-eight agenrs. He will enter 
upon his new duties January 8, 1900. Mr. Close’s many friends will be 
much pleased to learn of his deserved promotion. 

—C. V. Dykeman, superintendent of the Prudential’s Long Island City 
district, recently completed his twentieth year in the company’s service, 
and celebrated the event most fittingly by giving a banquet at Delmonico’s 
in New York. A large number of gentlemen prominent in the Prudential 
world were present. Superintendent Dykeman was presented with a hand- 
some loving cup by the Brooklyn superintendents, and also received a valu- 
able badge from the company. 

—The Colonial’s forthcoming annual statement will show marvelous 
gains in every department of the business. The volume of industrial in- 
surance written will be about 300 per cent greater than last year. Its 
lapse rate (lower than any other industrial company last year) will 
probably be the same for 1899. The claim per cent will not be more than 
one-half that of its leading competitor. Insurance gained in the industrial 
department will be 150 per cent in excess of last year. Ordinary written 
will approximate 275 per cent over last year, and gain in force nearly as 
much. The business is on a solid foundation, and moving ahead in every 
essential feature to the great satisfaction of its officers. 

Colonial Notes—The extension of business in the Camden district has re- 
quired the services of two additional assistant managers, and Agents James 
Price and Edwin S. Simpson have been advanced to that post—George H. 
Garrigus, one of the steady producers of the company at Newton, N. J., 
has been made acting assistant manager at that point—Agent Walter C. 
Ayres, considered by the company as one of its most creditable repre- 
sentatives, has had his territory extended so as to include Perth Amboy 
as well as Rahway—James W. Hickey, who first engaged with the company 
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over a year ago, has been advanced to the position of assistant manager 
at Trenton, and Albert H. Hill transfers as agent from New Brunswick to 
assistant manager at Freehold—The agents of the Bridgeton district, under 
Assistant Superintendent V. E. Edwards, held a most enjoyable banquet 
last week, the occasion being in the nature of a celebration of the season 
of success, which the district is experiencing. 


NEWS OF THE WEEK. 


Fire Insurance Retirements in 1899 
DURING the year 1899 the following companies retired from active busi- 
ness: 
































. Name of Receiver or 
NAME AND Location oF CoMPANY. Assets. tad ak-iaiienen. 
Stock Companies. 
American Indemnity and Assurance 
Company, Indianapolis, Ind........ $105,263 Indiana Trust Co., receiver. 
Associate Firemens, Baltimore, Md.. 384, Dissolved. 
Associated Underw. Rockford, Ill....{[ ...... Dissolved. 
Bropdweay, MEW. VOCK. coccscesscecccees 260,486 Reinsured in Svea. 
Capital ‘ity, Montgomery, Ala....... 431,960 Reinsured in London and 
Lancashire. 
Firemens, New Orleans............... 80,350 Reinsured in Germania of 
New Orleans. 
Fort Wayne, Ft. Wayne, Ind......... 352,542 Failed. 
Home, Nashville, Tenn..............+. 42,463 Reinsured by Westchester 
Fire of New York. 
Howard, Baltimore, Md..............- 308,056 Reinsured by United Fire, 
Baltimore. 
Ins. Co. of State of N. Y., N. Y..... 404,931 Reinsured in Manhattan F. 
Lincoln, Washington, D. C........... 202,850 Absorbed by Potomac. 
Manfrs. and Merchants, Pittsburg, Pa. 559,946 Reinsured in Fidelity, Bal- 
timore. 
Merchants National, Chicago, IIl..... 246,191 R. Brainerd, receiver. 
National, Baltimore, __ 275,327 Reinsured in United Fire, 
Baltimore. 
New Orleans Ins. Assn., N. Orleans. 342,269 Reins. in Sun, N. Orleans. 
Peabody, Wheeling, W. Va........... 158,570 Reinsured in Phoenix, Lon. 
Planters and Merchants, Mobile, Ala. 125,934 Reinsured in German-Am. 
Rhode Island Underwriters ..........]  seeeee Dissolved. 
Rockford, Rockford, Ill..............- 1,317,348 Reinsured in American 
Fire, Newark. 
Sa amen Valley Fire and Marine, 
inaw Valley, Mich.............06 — Reinsured in Hartford. 
Sout ern Fire, tlanta, ee 8,098 Harvey —, receiver. 
Wooster Fire, Danbury, re 21 514 Horace Purdy, receiver. 
Total 22 stock companies.......... $5,989,074 
Mutual Companies. 
Ala, State Mutual Assu., Anniston... $36,241 Howard W. Sexton, receiver. 
Mraternal «Fire. Lama, O...0<.s00000% 33 ——_—_———__, receiver. 
Home Guar. Mutual, Lowell, Mass.. 51,787 Reinsured in New Hamp- 
shire Fire. 
Mutual, Frederick County, Md....... 26,607 eo by Royal. 
National Church Mutual, Lisbon, Ia.. 10,494 Faile 
Protective Mutual Fire, Philadelphia. 2,022 Geo. ee. Shoemaker, receiver. 
Red River Valley Mutual —_, = 
surance Company, yes a 8,000 Retired. 
Susquehanna Mut. F., Harrisburg, Pa. 5,338 Receiver. 
Textile Mutual Fire, Philadelphia.. 2,410 Geo. W. Shoemaker, receiver. 
Western Mutual Fire, Denver, Col.. 12,192 Reinsured in Agricultural. 
Total, 10 mutual companies....... $155,124 
Grand total, 32 companies......... $6,144,198 








An Attractive Washington Life Policy. 


THE question is frequently asked what is the best life insurance policy? 
The answer to this question depends upon so many factors that it is prac- 
tically impossible to name a specific form. There has to be taken into 
account the circumstances of the man seeking insurance, whether he has 
money enough to provide for investment as well as insurance or needs 
all the straight insurance he can get for his money; whether he is married 
or single; whether he has others dependent upon him or not; whether his 
income comes from investments or is merely a salary and consequently 
ceases at his death. All these particulars have to be considered in each 
case, but for a policy which will come closer to fitting the majority of 
cases the Combination Annuity Bond issued by the Washington Life of 
New York seems to us to bear the palm. 

Most policies have a distinctive feature, they either terminate by death 
if life policies, or by maturity if endowments and the holder lives, or if 
on some one of the various forms of deferred dividend, are closed out 
when the specified period has elapsed. But this Combination Annuity Bond 
combines in one contract all three of these features. In other words, it is 
an endowment, an annuity and a life insurance policy rolled into one. To 
take a concrete example, we will suppose a man of thirty-five to apply for 
$10,000 of insurance on this plan, the premium payments to be completed 
in twenty years. Should he die before all premiums have been paid there 
will be payable to his heirs $500 per annum for twenty years, or the policy 
may be immediately settled in one sum, Assuming that he lives, how- 
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ever, and we have a very good illustration of one eating his cake and keep- 
ing it too. At the end of twenty years he has the choice of seven settle- 
ments among which there is bound to be one which will then fulfil to the 
utmost his requirements. First, there is guaranteed to him an annuity for 
twenty years, first payment immediate of $500, and a full paid-up life 
policy for $5000. In addition to this is the cash dividend, the amount of 
which, of course, cannot be definitely stated in advance, but based on pres- 
ent results, would be $4130. His second option, guaranteed, is to draw in 
cash $7360, take a paid-up life pclicy for $5000, and draw the dividend in 
cash, which, as stated before, is estimated at $4130. Third, he may draw 
in cash $7360, also $1940, the cash value of the paid-up policy, specified in 
options one and two, and the dividend. Fourth, he may take the paid-up 
life policy for $5000 and add the proportionate amount of the dividends to 
the twenty-year annuity of $500. Fifth, he may take the entire cash value 
of the policy and dividends in the form of twenty annuities, or, sixth, in 
the form of a life annuity, or, seventh, he may take a paid-up life policy 
for an amount which the cash dividend, annuity payments and life policy 
will purchase. Whatever the man’s circumstances may be at the end of 
the twenty years, some one of these options will suit him, whether he 
needs cash, an annuity, or paid-up insurance or part cash and part insur- 
ance. The only perplexing problem, perhaps, is how, out of the multitude 
of good things, to choose the best. Certainly the purchaser of a Combina- 
tion Annuity Bond is litely to find it a most valuable contract whether he 
lives or dies. 

A word as to the company issuing this desirable contract. It is not a 
giant, yet, holding as it does over $16,000,000 of assets to safeguard the 
interests of 28,000 policyholders carrying upwards of fifty-five millions of 
insurance, it occupies a prominent position among the life insurance com- 
panies of the land. It has a fine record for conservatism in investments, 
albeit it realizes a handsome income from the same, being one of the few 
companies still earning over five per cent on its mean ledger assets annu- 
ally. It does not include stocks among its investments, but seeks only such 
securities as may properly be classed as gilt-edged. The officers of the 
Washington are men controlled by a single purpose, that being to further 
the interests of the company, and their length of service with it is sufficient 
proof that their experience has been both wide and varied. 





Equitable of Manchester to Enter. 
ANOTHER accession to the ranks of fire insurance companies of foreign 
countries operating in the United States will shortly be had. A. H. Wray, 
manager of the Commercial Union, is making arrangements looking for 
the admission of the Equitable Fire and Accident office, Ltd., of Man- 
chester, England. The company will put up the statutory deposit in New 
York State. Preliminary application has already been made to the Insur- 
ance Department, and Col. Wray is selecting the United States trustees. 
The newcomer was established in 1873, and has for its general manager 
and secretary, D. R. Paterson. According to its latest published report 
covering the year 1898, it has a subscribed capital of $2,027.725, of which 
one-fifth, or $405,545, is paid up. Its fire funds, exclusive of capital, 
amount to $585,730, its premium income in 1898 was $1,072,295, losses 
$614,315, and expenses $374,245, indicating ratios of 57.29 per cent and 34.90 
per cent respectively. The company opened its accident branch in 1884, 
but will, of course, only do a fire business in this country. 





Life Insurance Statements for 1899. 
THE following particulars regarding life insurance statements for 1899 
have been published so far this year. The corresponding figures of 1898 
are given in parentheses. 

Equitable of New York—Insurance in force, $1,050,000,000 ($980,000,000) ; 
tctal income, $52,000,000 ($50,000,000); new business, $200,000,000 ($170,000,- 
000); total assets, $280,000,000 ($255,000,000); total surplus, $62,000,000 ($55,- 
000,000). 

New York Life—New business issued and paid for, $202,000,000 ($152,- 
000,000); insurance in force (first premium paid), $1,060,000,000 ($944,- 
000,000). 

Provident Life and Trust—Assets, $39,037,990 ($36,395,017); surplus, ex- 
clusive of $1,000,000 capital stock, $4,633,793 ($4,251,477); premium and an- 
nuity income, $4,995,243 ($4,738,922); total income, $6,730,922 ($6,417,188); 
paid for death losses, 293 claims for $1,273,784 (281 claims for $1,319,568) ; 
matured endowments, $943,165 ($884,320); dividends to policyholders, $567,- 
388 ($636,953); annuities paid, $64,875 ($79,695); new business issued, 4973 
policies for $13,752,103 (4485 policies for $12,109,494); insurance in force, 
43,018 policies for $128,740,464 (40,528 policies for $122,735,550) ; total death 
claims paid since organization, $14,171,585. 

Provident Savings—New business issued, $47,000,000 ($30,250,000); paid 
pelicyholders, $1,500,000 ($1,430,000); insurance in force, $106,500,000 ($92,- 
500,000). 

United States Life—Assets, $8.088,335 ($7,916,609); 


surplus, $662,656 
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($825,618); paid policyholders, $1,050,594 ($890,300). This company valued 
its new business of 1899 on a three per cent basis, and also paid its quin- 
quennial dividends last year. 

New business figures are approximately as follows: American Union, 
$11,000,000; Bankers of New York, $7,000,000; Berkshire, $6,600,000; Man- 
hattan, $10,000,000; National, $17,500,000; Penn Mutual, $40,000,000; 
Phoenix Mutual, $15,000,000; State Mutual, $11,500,000; Travelers, $17,000,- 
000; United States Life, $8,250,000; Northwestern Mutual, $75,000,000. 





Death of Dr. Gustavus S, Winston. 

Dr. Gustavus S. WINSTON, son of the late Frederick S. Winston, who 
was for many years president of the Mutual Life Insurance Company, died 
Friday evening at his home, No. 42 West Thirty-ninth street, New York, 
from apoplexy, superinduced by gout. Dr. Winston was born in New York 
in 1833, and was a graduate of Columbia and the College of Physicians and 
Surgeons. In the Civil War he was surgeon of the Eighth Regiment, and 
was captured and confined in Libby Prison. He escaped from the prison 
through a friend of the Winston family, who, although Southerners, sym- 
pathized with the North. 

Dr. Winston was medical director of the Mutual Life Insurance Company 
for about twenty-five years, and a great part of the time was the chief 
director. in 1880 he married Miss Jeannie Lewis, of this city, who sur- 
vives him, with two young sons, Owen and Eric. Dr. Winston was a 
member of the Union, Union League, University and New York Yacht 
Clubs and the Players’, and was fleet surgeon of the New York Yacht Club 
about twenty years ago. He was a charter member of several medical 
societies, and was a member of the Academy of Medicine and visiting 
physician to St. Francis’ Hospital. Dr. Winston was a man of exception- 
ally fine social qualities and had hosts of friends in many circles. 





in New York State in 1899. 
APPENDED hereto is a list of the changes which have taken place among 
companies reporting to the New York Insurance Department during the 
year 1899, as shown by the Department records as of December 31: 


New Vork Joint Stock Fire InsurANCE COMPANIES ORGANIZED. 











. Date of 
Capital. Organization. 
North German Fire Ins. Co. of New York, New York city - ---- $200,000 | May 17, 1899 
Pelican Assurance Company, New Métal CRG. 300d: oss iecaans 200,000 | Mch. 7, 1899 
Globe and Rutgers Fire Insurance Company, New York city --.| 400,000 | Feb. 7, 1899 
(Merger of Globe Fire Ins. Co. and Rutgers Fire Ins. Co ) 








Oruer STATE Joint Stock Fire [NsurANce CoMPANIES ADMITTED. 





Fidelity Fire Insurance Company, Baltimore, Md.-..------.--. $250,000 | Apl. 27, 1899 
Home Fire Insurance Company, Baltimore, Md \ Nov. 1, 1899 
United Fire Insurance Company, Baltimore, Md--- 250,000 | May 1, 1899 
Mechanics and Traders Insurance Company, New ¢ ‘ 300,000 | April 24, 1899 
Potomac Insurance Company, Washington, D. C,...-. ---- 2.0,000 | Dec. 28, 1899 











OTHER STATE Fire INSURANCE Comp.sNigsS WITHDRAWN. 





| | 
American Fire Insurance Company, Baltimore, Md | July 1, 1899 
Howard Fire Insurance Company, Baltimore, Md-- | 200,000 | April 30, 1899 
National Fire Insurance Company, Baltimore, Md....---------- | 200,000 | April 30, 1899 
New Orlears Insurance Association, New Orleans, kan. | 200,000 | June 29, 1899 | 
Rockford Insurance Company, Rockford, Ill. -.-.---------.---- 200,000 June 12. 1899 
Saginaw Valley F. and M., Insurance Company, S aginaw, Mich. | 200,000 | May 1, 1399 









ForREIGN Fire OF r OTHER CounTrRIES ADMITTED. 


Date of 


Deposit. Organization. 








| 
Aachen and Munich Fire Ins. Co., Aix la Chapelle, Germany--_| $200,000 Dec. 20, 1899 





Insurance Company, Salamandra, St. Petersburg, Russia. .--... 200,000 Dec. 30, 1899 
Magdeburg Fire Insurance Co., Magdeburg, Geimany -.....-.-- 200,000 | Dec. 15, 1899 
Moscow Fire Insurance Company, Moscow, Russia .......----. 200,000 | Dec. 29, 1899 
Prussian National Insurance Company, Stettin, Germany -.--..-. 200, 


| Dec. 30, 1899 





Foreicn Casuatty Companies OF OTHER CounTRIES ADMITTED. 





| $250,000 


General Accident Assurance Corvoration, Perth, Scotland 
250,000 


May 2, 1899 
Ocean Accident and Guarantee Corporation, London, Eng 


Nov. 2, 1899 











FipE.tiry anp GUARANTEE COMPANIES OF OTHER STATES ADMITTED. 











| : | Date of 
| Capital. Organization. 
Union Surety and Guaranty Company, Philadelphia, Pa--.---.. | $250,000 | June 15, 1899 
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ASSESSMENT LiFE Associations, Unper Articce VI., Reinc. Unper Articze II. 




















Bankers Life Insurance Company, New York city..-........---- | $100,000 | Oct. 26, 1897 
STIPULATED PRemMiuM CoMPANY REINCORPORATED. 
| Date. 
Security Mutual Life Insurance Company, Binghamton, N. Y....-...-.- | Dec. 30, 1899 





STIPULATED Premium CoMPANIES OF OTHER STATES ADMITTED. 








Fidelity Mutual Life Insurance Company, Philadelphia, Pa_-........-...- October 16, 1899 








ASSESSMENT FRATERNAL SocigTIES ORGANIZED UNDER Articie VII. 


























Mutual Benefit Ass’n of the German Baptists of N. A., Buffalo, N. Y...| August 22, 1899 
Workmens Sick and Death Benefit Fund of the U. S. of Am., N. Y. city| Feb. 13, 1899 
! 
ASSESSMENT Live Stock CoMPANIES ORGANIZED. 
Loantaka Reserve Fund Live Stock Insurance Co., New York city .-..... May 15, 1899 
ASSESSMENT Lire Ass’nS UNDER ArticLe VI. RETIRED. 

Excelsior Mutual Life Association. Oxford, N. Y ..----------.---------- | April 19, 1899 

(Reinsured in Security Mutual Life Ins. Co., Binghamton.) 
Teachers Provident Association; New York city.........--------------- | August 29, 1899 


(Voluuteaty dissolved.) 





ASSESSMENT FRATERNAL OrDERS PLACED In HANDS OF RECEIVERS. 





Order of United Friengs, N. Y. city, Isaac B. Barrett, Receiver, Albany.} April 11, 1899 











ASSESSMENT Ass’ns, UNDER ArticLe VI., or OrHeR States WITHDRAWN. 





Massachusetts Mutual Accident Association, Roston, Mass -........---- Dec. 31, 1898 
New England Mutual Accident Association, Boston, Mass..............| May 3%, 1890 
Springfield Mutual Life Association, Springfield, Mass....---- -. -.---.| March 23, 1899 





OTHER STATE ASSESSMENT Lira ASSOCIATIONS OPERATING UNDER Articie VI., 
Wuose CERTIFICATES OF AUTHORITY WerRE REVOKED. 





Boston Mutual Life Association, Boston, Mass -.....-...--.----------.- Sept. 1, 1899 
Covenant Mutual Life Association, Galesburg, Ill_.--- .... ..-.---------- | June 17, 1899 
Fidelity Mutual Life Association, Philadelphia, BOON eictlisi ain cesta sos-2---| Sept. 18. 1899 
Hartford Life Insurance Company, OS SESE ney 9, 1899 
Merchants Life Association of the United States, Se, RANE NEOs oceans July 5, 1899 
Merchants and Manufacturers Life Association, Westfield, Mass ......--. | Sept. 27, 1899 
Northwestern Life Assurance Company, Chicago, _. a a > | Dec. 31, 1898 








Life Insurance in 1899 and Prospects for 1900. 


JOHN A. McCALL, president of the New York Life, has the following to say 
on the above topic: 


The reports of American life insurance companies when completed and 
filed will probably show that 1899 was a remarkably successful year. The 
ccmpany whose business was not larger than in 1898 and whose outstand- 
ing business is not materially larger than ever before in its history will 
be the exception. The interest of the general public in life insurance was 
never so widespread, and a good understanding of just what good life in- 
surance means is more prevalent to-day than ever before. American life 
companies have probably delivered more than six hundred thousand 
policies during the past year. This directly affects the interests and future 
of not less than 3,000,000 people. 

During the year some important events have transpired. For the first 
time in the history of international affairs a Govermental Commission vis- 
ited the United States upon a purely commercial matter. Our life com- 
panies, whose energy and ambition have carried Amerivan life insurance 
to every quarter of the habitable globe, got into some complications with 
the Prussian government four or five years ago, and in the early part of 
1899 Commissioners representing the government visited New York and 
examined three American companies, including two of the so-called giant 
companies. This was an event which is noteworthy, not merely because 
it is unprecedented, but because it indicates a long advance in the ever 
present struggle against that prejudice of which all nations are more or 
less guilty. 

If we may judge by results the Prussian Commissioners did not ‘ind the 
American life offices the dens of iniquity that critics had said they were, 
and on the other hand the American offices found that the Prussian Com- 
missioners were intelligent, able, earnest and fearless, and, withal, seekers 
after truth. It has been the claim of American life offices for some years 
that in extending their business all over the world they were laboring in 
the interests of peace as well as of practical beneficence. Managers of our 
companies have frequently called attention to the effect which must follow 
in due course from putting together upon a common plane and joining to- 
gether by common interests the Frenchman, the Italian, the Russian, the 
German, the Englishman, the Spaniard and the Jew. American life insur- 
ance has been doing exactly this; has been teaching the people of the world 
that they have interests in common and that they are not necessarily 
enemies. This has been going on with increasing success, but not without 
conflict, Wherever American life insurance has gone in foreign fields it 
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has had to grapple with national prejudice, with the disposition to believe 
ill of a foreign institution; but against it all our companies have made 
steady progress, have widened their fields of usefulness and have at last 
created such an important international interest that, as stated above, the 
Prussian government sent a commission to this country for the express 
purpose of getting better information. If this means anything it means in 
the coming year even greater success in the foreign field. It also means 
greater success at home. 

All things considered, the year 1900 promises to be remarkable in life 
insurance. We are probably a long way yet from the time when every able 
bodied man will insure his life in the same way that a man now insures his 
property. Beyond question that time is coming, and the work done in the 
last year of the century promises now materially to hasten the day. 

Whether we view American life insurance as a beneficent enterprise 
which has assumed international proportions, and consider in that way 
the millions of people it protects, or the kind of protection which it offers, 
rising as it does above the limitations of speech, of race and of religion, or 
whether we view it as a financial enterprise and consider the colossal pro- 
portions which it has now assumed and the still more enormous proportions 
which, by the operation of natural laws, it must assume 1n the future, we 
must be equally impressed. Its future responsibilities are beyond cal- 
culation. 





President Irvin to the Rescue. 
E. C. IRVIN, president of the National Board of Fire Underwriters, whose 
efforts were so largely instrumental in reconstructing affairs in New York 
city underwriting has now taken up the broader question of the general 
demoralization throughout the country. In a letter to the members of the 
National Board he says: 


It must be apparent to all thoughtful underwriters that the fire 
insurance business of this country is iff a most deplorable con- 
dition, and is rapidly approaching a crisis which will severely test 
the resources of the strongest corporations; that by reason of our 
mistakes and our unwisely directed efforts we are menaced with the 
distrust of the public, and that in consequence of our antagonisms and 
conflicts we are bringing upon ourselves most hostile and dangerous legis- 
lation. The situation thus briefly stated has been .met with apparent 
apathy by fire insurance companies of all kinds, and a fierce strife for 
supremacy goes on with the most reckless disregard of our obligations to 
the public and to those who have placed us in positions of trust and re- 
sponsibility. While prosperity is attending almost every branch of busi- 
ness in this country, we are not in a position to command or to be bene- 
fited by it. We seem to be competing with each other in an effort to in- 
crease the expense of the business without making any earnest effort to 
increase our revenue to meet this increased expense. The conditions that 
confront us are certainly susceptible of improvement; and as thoughtful, 
honest and responsible men we owe it to the public, to our stockholders 
and to ourselves to use our experience under the sense of duty which we 
must realize, to unite our efforts to restore our business to a position of 
safety, and place it on a plane of ordinary business prudence. 

As president of the National Board of Fire Underwriters, I am con- 
strained by a strong sense of our responsibility to suggest the desirability 
and importance of a conference between the companies, with a view of 
ending, if possible, the dangerous and disastrous conflicc which is now in 
progress; and therefore suggest that you will intrust to me, as president 
of the National Board, the selection of a committee of, say, twenty-five, 
composed of representatives of all classes of companies, to consider and 
discuss the present situation with a view to discovering some remedy for 
the unhappy and discouraging condition which now so much distresses and 
demoralizes us; and I would further suggest that such committee shall 
meet in the city of New York one day in each of the months of January, 
February and March, and consider and formulate some plan for the pro- 
motion of united action, which shall be presented to a meeting of all com- 
panies to be called in New York in the month of April next, at such date 
as may seem most convenient, it being understood that the National Board 
as an organization will not exercise any authority except in the appoint- 
ment of the committee of conference, the vital question of rates and com- 
missions having been relegated to the companies. If this suggestion 
meets with your approval will you kindly so advise me at your earliest 
convenience, and if there shall be a sufficient number of favorable re- 
sponses the committee will be appointed. 


COMPANIES AND AGENTS. 
The Equitable Life Assurance Society. 


Over sixty-three millions of insurance was added to the insurance in 
force of the Equitable during 1899, bringing the total up to one billion and 
fifty millions. Its income increased in the year to fifty-two millions, and 
its assets to two hundred and eighty millions. The society’s surplus now 
stands at $62,000,000. In volume of new business written handsome gains 
were also made, the $200,000,000 mark having again been reached. The an- 
niversary year was evidently a remarkable one throughout. 














New York Life Insurance Company. 

The preliminary statement of the New York Life, published last Satur- 
day, showed that 1899 was the most successful year in its history. THE 
SPECTATOR is the first journal to present the detailed statement of the 
company. It now has a membership of over 400,000 policyholders, carry- 
ing insurance aggregating over one billion and sixty million dollars, being 
an increase for the year of one hundred and sixteen millions. Its new 


paid-for business in 1899 was over two hundred and two million dollars, 
divided among 100,000 policies. 


In volume of paid-for business issued and 
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in increase in insurance in force the New York Life now occupies the front 
rank. 
A significant feature of the statement is the treatment of the tontine 
funds of the company, as follows: 
1—DIVIDENDS PAYABLE IN 1900. 
To holders of accumulation policies, the period of which ma- 


SUNS FET RU oan ob o5ey cen Sele Ene heh peeb sececaaseci rene sueuns $2,178,107 
To holders of annual dividend policies..............cccceceeeeeee 594,194 
To holders of five-year dividend policies..........s..eeeeeeeeees 125,384 
Totals of dividends payable in 1900.............ceeeeeeeeeeee $2,897,685 
2—PAYABLE TO HOLDERS SUBSEQUENT TO 1900, AS THE PERIODS 
MATURE. 
To holders of twenty-year period policies............-.eeeeeeees $17,583,264 
To holders of fifteen-year period policies............c.ee cee eeeee 7,523,811 
To holders of ten-year period policies.............sseeeeeseecees 577,637 
To holders of five-year dividend policies.................08- eae 279,965 
MIE “OTR OUING 655 oc 50:00 ES x00 8S aol ba hee Obie se eeeee e$28,862,302 


The above figures represent the entire tontine funds of the New York 
Life Insurance Company. This is the first time that the tontine funds 
have ever been separated into their several classes and published as liabil- 
ities by any life insurance company. 





The Provident Life and Trust Company. 

Philadelphians look for the appearance of the annual statement of 
the Provident Life and Trust Company with as much regularity 
as they watch for the dawning of a new year. The annual ex- 
hibit for 1899 shows that this company is still progressing along all lines, 
whether they be of magnitude of transactions or financial strength. It 
added to its assets last year $2,642,973, bringing them up to $39,037,990, 
while the present surplus of $4,633,793 is $382,316 more than it was a year 
ago. An increase in premium income of $256,521 brought that total up to 
$4,995,248, while the total income increased $313,734 to $6,730,922. The 
favorable death rate, which has been a prominent feature of this com- 
pany for many years, was again experienced, the ratio of claims to amount 
in force being even less than in the previous year. Total death claims 
paid amounted to $1,273,784, making a total since organization of $14,171,- 
585. In new business the company exceeded its previous year’s record by 
nearly $1,750,000, the total sum written being $13,752,103. The insurance in 
force is now represented by 43,018 policies, for $128,740,464, being an in- 
crease for the year of 2490 policies for $6,004,914. Both officers and policy- 
holders of this company are able to feel that the 1899 annual statement is 
another good one. 

United States Life Insurance Company. 

The fiftieth annual statement of the United States Life Insurance Com- 
pany, which was made public promptly on January 1, shows that the com- 
pany is losing no whit of its prestige as a reliable, sound institution. The 
company increased its assets in 1899 so that they have now passed the 
$8,000,000 mark, the exact figures being $8,038,335. The reserve on policies 
in force now amounts to $7,265,412, and the company has taken an ad- 
vanced step by valuing its new business of the year on a three per cent 
basis, the four per cent standard being retained for the policies issued 
prior to 1899. The company’s surplus is reported at $662,656, indicating a 
ratio of assets to liabilities of 109 per cent. During 1899 the company paid 
to policyholders and their beneficiaries $1,050,594, making a total since or- 
ganization of more than $23,100,000. 








Northwestern Benevolent Society of Duluth. 

This society is one of the most progressive, as well as most active, of 
the associations writing policies insuring against accidents, sickness and 
death. It has already paid claims amounting to more than $240,000, and 
possesses cash assets amounting to more than $30,000. It has just put out 
a new line of policy contracts which offer many advantages and has open- 
ings for a number of good men in certain States, which it mentions in 
another column. 


United States Fidelity and Guaranty Company. 

Prominent among the insurance companies of Baltimore which have 
been organized during the past few years is the United States Fidelity and 
Guaranty Company, which transacts surety business and its cognate 
branches. The company commenced business in 1896, and now presents 
an annual statement as of the close of 1899, which shows marked progress. 
Total assets of $2,188,578 are now in hand to protect the interests of policy- 
holders, and against this there are gross liabilities of $1,863,153, including 
the paid-up capital stock of $1,500,000. The net surplus {s therefore $325,- 
425, while the total surplus on policyholders’ account is $1,825,425. The 
company’s assets comprise a choice line of securities, embracing United 
States bonds to the value of $140,125; Baltimore city stock, $445,619; New 
York city bonds, $114,390, and other equally high-class securities. The 
liabilities, exclusive of the capital stock, include a reinsurance reserve of 
$312,891, and for claims unpaid, $13,571. 








THE 


Some idea of the rapid growth of the company, due to its energetic 
management, may be obtained from the showing of gross earnings for the 
past three years. In 1897 they amounted to $119,279, increased to $479,785 
in 1898, and last year reached $695,342. The net earnings have also hand- 
somely increased, indicating conservative management, for whereas in 
1897 they were but $32,531, in 1898 they had increased to $107,244, and in 
1899 to $252,110. The statement which was put forth prumptly on January 
1 was duly audited and verified by an expert acountant, so that its various 
items may be taken as absolutely correct. John R. Bland, the president, 
and George R. Callis, secretary, deserve much commendation for the man- 
ner in which they have brought this company so prominently to the fore. 


January 4, 1900] 





Provident Savings Life Assurance Society. 

President E. W. Scott of the above-named organization was able to an- 
nounce promptly at the close of the old year that its new applications for 
1899 amounted to $55,000,000, of which $47,000,000 was issued, a gain of 
$17,000,000 over the previous year. The gain in outstanding insurance 
exceeded fifteen per cent, making the sum outstanding in the neighborhood 
of $106,000,000. Payments to policyholders in 1899 footed up more than 
$1,500,000, bringing the total since organization to more than $17,000,000. 
Another satisfactory item is that the year’s business was closed with no 
death claims due and unpaid, and that the expense ratio was lower than in 
1898. The Provident Savings is moving rapidly forward. 





[Maryland Casualty Company. 


The Maryland Casualty Company of Baltimore commenced business on 
March 1, 1898, and spent the greater part of that year in perfecting its 
plant, with the object of becoming a prominent factor in the casualty in- 
surance field. That it has succeeded in its purpose is shown by the annual 
statement for the year 1899. It now possesses assets amounting to $2,071,- 
478, and after deducting the reserve in hand for unadjusted claims, $95,971, 
shows total net resources of $1,975,507. This total includes the capital 
stock of $750,000; surplus, $620,000; premium reserve, $559,218, and undi- 
vided profits, $46,289. The gross surplus on policyholders’ account is 
therefore $1,416,289, while the net surplus is $666,289. An examination of 
the assets of the Maryland Casualty shows that nothing but high-grade 
securities are purchased, a policy which will surely result in profit to the 
company. The following is the schedule of assets shown in the current 
annual statement: 





ASSETS. 
Market Less 
Accrued 
Bonds Par. Cost. Interest. 
United States 2 per cent....cccccccccccccccccces $50,000 $50,125 $51,167 
United States 3 per cent........ aura akacueeen 225,400 233,323 247,940 
Maryland State 3 per cent.......ccccccccccecees 74,400 76,950 80,352 
Virginia State 2-3 per cent.......cccccccccsceees 81,000 64,796 68,850 
Washington County (Md.) 4 per cent.......... 60,000 67,622 67,200 
Prince George’s County (Md.) 5 per cent..... 6,400 7,311 7,307 
Manchester (Va.) 5 per Cent.......cecceeeeeeee 30,000 31,498 31,800 
Baltimore City 1927, 3% per cent.............- 12,700 13,000 13,271 
Baltimore City 1928, 34% per cent.............+. 85,700 92,246 95,984 
Baltimore City 1930, 3% per cent.............+. 38,800 40,742 43,456 
Baltimore City 1940, 3% per cent............... 92,000 97,818 103,960 
Baltimore City 1945, 34% per cent..............- 122,900 180,915 137,443 
Baltimore City 1900, 5 per cent..............-5- 8,300 8,505 8,314 
Baltimore City 1900, 6 per cent...........-.+0+- 25,900 26,745 26,056 
Baltimore City 1902, 6 per cent................- 12,600 13,576 13,230 
New York City 1919, 342 per cent............-.- 100,000 106,400 107,416 
NCGMEE onctce ve ccebesawaapenctsedeveccccxace $1,026,100 $1,061,572 $1,103,746 
Collet TAGES ok vasa cic ieee ene ddcncccascvadscesatnesenaasaenencaarumaaees $670,987 
Cane te te GHHED GEOR, wave cacwaccdcuccdacace cowedercctendeadencewadcaead 73,645 
[ut@VeSt ACCPUCE 5 oiccsc ccc cccevevceses tte cece eee eet ete eeteceeneeensseeeeenees 3,532 
Premiums uncollected, less COMMISSIONS.......6.+eeeeeeeeeeeeeeeee cence 218,385 
Agents’ balances.........sccccccccccccccevccccccescescscccccccccecccsescscees 1,083 
Furniture and fixtures (cost $7,660)......cccccccccccccccccccescccccsccccecs 100 
SRE AM a osc. eas paWeckusecavacccuedadhscanalaedaqiRaasdas ccna $2,071,478 


As shown above, the Maryland was only operating for nine months in 
1898, and it was not until about the last quarter of the year that it got 
fairly under way. Still it made good progress, being able to report pre- 
miums written to the amount of $274,034, with net earnings of $186,779. Last 
year, however, with the field well organized, business came to it in stead- 
ily increasing volume, with the result that the premiums written amounted 
to $1,367,850, or over a million dollars more than in 1898, while the net 
earnings increased by nearly $400,000, to $584,699. These figures indicate 
a degree of progress which speaks volumes for the ability and energy of 
the management. 

The Maryland Casualty is prepared to write policies covering practically 
the whole range of casualty insurance, including personal accident, health, 
liability in its various ramifications, plate glass, steam boiler and sprinkler 
leakage. Its agents are well known as active workers, while the official 
staff, embracing John T. Stone, president; Aubrey Pearre, vice-president; 
William Edw. Thomsen, secretary, and J. G. Cloud, superintendent of 
agents, may be relied on to increase their efforts to push the company’s 
interests, although not at the expense of conservatism. With a continu- 
ance of prosperity in manufacturing and trading circles during 1900 the 
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Maryland Casualty will be able to make still further progress. The com- 
pany’s New York office, which is probably the most important in the 
country, has Andrew Freedman for resident director, and Edwin De Leon 
as resident manager. 








MERE MENTION 


Life Insurance Notes. 

—Order of Pendo of San Francisco has been admitted to Texas, 

—Edward Todd, a director of the Brooklyn Life, died on Sunday last. 

—William Datesman, Philadelphia manager for the United States Life, has 
resigned. 

—During the past year the Canada Life received 4000 applications for $8,684,000 
of new business 

—Thomas G. Boggs of Milwaukee has been appointed Wisconsin manager for 
the Fidelity Mutual Life. 

—David Meriwether has been appointed secretary of the Mutual Life of Ken- 
tucky, succeeding W. M. Morris, resigned. 

—George V. Metzel, founder of the Improved Order of Heptasophs, died on 
Sunday last at his home in Stewartstown, Pa., at the age of seventy-five. 


—The Security Mutual Lite of Binghamton, having reincorporated as a regular 
mutual life insurance company, is now subject to Article 2 of the insurance law, 
instead of Article 10, as heretofore. 

—Treasurer Weeks of the National Association of Life Underwriters is said to 
favor Hartford as the next annual meeting place of that body. The executive 
committee will settle the question at its midwinter session. 


—Geo. W. Townshend, who manages the life department of Weed & Kennedy, 
representing the Phoenix Mutual Life in New York, reported a very good busi- 
ness for the fraction of 1899 in which he had the management. 

—The Covenant Mutual-Northwestern deal may not be carried through without 
serious opposition, as a number of the Covenant’s policyholders, headed by 
Samuel Stein of Chicago and A. L. Champion of Pekin, seem to be making 
preparations for a bitter fight against it. 

—At a meeting of the Actuarial Society of Edinburgh, held on the 7th ult., 
a very interesting paper entitled “‘Life Assurance in the United States,” was 
read. It was prepared by Arthur Hunter, F. F. A., who is connected with the 
actuarial department of the New York Life. 

—The Model Life Insurance Company of Indianapolis is accused of having 
made a false report to the Indiana Department, and the Attorney-General, act- 
ing on the request of the Auditor of State, has asked the Superior Court to 
appoint a trustee to take charge of the company. 


—The following dividends have been declared by the life insurance companies 
of Hartford: Atna Life—two per cent quarterly, accident department, two and 
one-half per cent; Connecticut General, four per cent; Hartford Life, four per 
cent; Travelers, two and one-half per cent quarterly, extra, five per cent. 

—The A®tna Life proposes to set aside from the surplus a guaranty fund 
which will be equivalent to the sum required to calculate the reserve on a three 
and one-half per cent basis. The basis for calculating the reserve and the rates 
will not be changed, the above fund being set aside merely as a provision for the 
future. The company will soon have some new contracts on the market, which 
will be liberal and attractive. 

—The Northwestern Life and Savings Company, whose home office is at Des 
Moines, has recently been authorized to transact business in Lllinois, making 
six States in which it is now licensed. The policy issued has heretofore been 
confined to a ten-year investment contract, but the company expects to shortly 
put on the market a regular line of life insurance. The new premiums in Iowa 
alone during 1899 exceeded $165,000. 

—The transfer of the business of the Covenant Mutual Life of Galesburg to 
the Northwestern Life of Chicago was effected last week. In the deal are in- 
volved 28,000 policyholders insured for $48,000,000. The Northwestern receives 
$52,000 in cash and takes the Covenant Mutual’s risks without another medical 
examination. Stewart Goodrell of Chicago has been appointed to receive the 
assets of the latter company, and will proceed to liquidate all claims outstanding 
against it. 

—The Federal Life Association of Davenport, Ia., closed 1899 with a hand- 
some increase in new business. In the early part of the year the association 
opened an office in the Great Northern building, Chicago, under the management 
of A. V. Martin, who succeeded in making a very fine record. As it is the in- 
tention of Secretary Whitcomb to thoroughly organize the field forces in Iowa, 
Wisconsin, Illinois and Minnesota this year, he will have openings for several 
good managers. 

—Members of the New York Produce Exchange will soon vote once more on 
the gratuity fund question. The recommendations this time embrace the limiting 
of the assessments to fifty each year, the returning of the accumulated fund to 
the members, the payment of sixty per cent of the sum due at death with a 
further pro rata distribution at the end of the year of any surplus remaining, 
and the diversion of the surplus funds of the Exchange to the purchase and re- 
tirement of membership certificates. The plan submitted by the Metropolitar 
Life was not taken into consideration by the revision committee owing to lack 
of authority. 
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‘ Fire Insurance Notes. 


—Home Mutual of Benton Harbor, Mich., has been incorporated. 

—Germania Town Mutual of Rockport, Mo., has discontinued business. 

—Hartford Fire has elected James M. Thomson a director to succeed the late 
John C. Day. 

—The late J. Wilbur Tillinghast, a director of the Albany, has been succeeded 
by his son Frederick. 

—Home of New York has reinsured the inland marine business of the Wash- 
ington Assurance of New York. 

—Superintendent Payn has admitted the Prussian National of Stettin, Prussia, 
and the Salamandra of St. Petersburg, Russia. 

—Ackerman, Deyo & Hilliard have received the agency of the Moscow Fire, 
which has just been admitted to New York State. 

—Edgar S. Wilson, Macon, Ga., manager of the Southern department of the 
Firemans Fund, has had Louisiana added to his territory. 


—In probing the loss of the whisky trust The Union has found that certain 
Union companies have taken large lines without regard to the rate. 

—John D. Wyeth has assumed the business of the Clarence M. Noble Com- 
pany and Clarence M. Noble, and will conduct it under his own name. 

—Phenix of Brooklyn has appointed John M. Thomas of Topeka State agent 
for Texas and Arkansas. He will make his headquarters at Dallas, Tex. 


—Receiver has been asked for by the Thompson Mutual Fire and Lightning 
Insurance Association of Chardon, O. Liabilities exceed the assets by about 
$15,000. 

—Westchester of New York has reinsured the business of the Home of Nash- 
ville, which will retire. The Westchester for some time has owned the stock of 
the Home. 

—Trezevant & Cochran of Dallas, Tex., in resigning the Delaware of Philadel- 
phia, have cleared the way for membership in The Union, and have renewed their 
application. 

—A bill similar to that vetoed by Governor Bradley to make it punishable by 
the revoking of license for overhead writing will be put before the new legisla- 
ture in Kentucky. 

—Commissioner Stone of Kentucky, assisted by Consulting Actuary Wolfe of 
New York, has finished the regular quadrennial examination of the insurance 
companies of that State. 

—Kansas City reports that it had 321 more fires in 1899 than in 1898, and the 
increase of loss about $536,555. The total loss so far in 1899 amounts to $936,030, 
which involves $8,379,454 of insurance, 

—John Marshall, Jr., assistant manager of the Royal Exchange, in charge of the 
Western department at Chicago, will come to New York in the spring as assist- 
ant to United States Manager Dickson. 

—At the regular meeting of the board of directors of the National Fire of 
Hartford the resignation of Vice-President and Secretary C. G. Richards was 
accepted. His successor will be named January 31. 

—The Southern Adjustment Company of Louisville, which began business 
with the first of the year, has started operations in Kentucky, Mississippi, Ten- 
nessee, Arkansas, West Virginia and Indian Territory. 

—Red River Valley Mutual Hail Insurance Company of Mapleton, N. D., has 
been ordered closed by the Insurance Commissioner. The company applied for a 
receiver. It has liabilities of $50,000, with assets of $8000. 

—Manager Edwards of the Manchester, at San Francisco, has secured the 
big lines of the Boston & Montana Company, which has hitherto been with the 
Chicago department of the Liverpool and London and Globe. 


—The new owners of the Home of Omaha and the Farmers and Merchants of 
Lincoln will issue a joint underwriters’ policy. Both companies are making 
rapid progress under the new managers, and this new combination should be a 
very strong one. 

Maryland Mutual Fire Underwriters Association has been formed by a number 
of mutual fire representatives in Maryland, and has elected the following officers: 
Chas. S. Lane, president; Thomas H. Bock of Princess Anne, Somerset county, 
secretary and treasurer. 

—National of Ireland has reinsured the Grand Rapids business in Minnesota, 
Nebraska, Iowa, Colorado, Pennsylvania and Massachusetts. The premiums 
amount to about $50,000, and it is probable that the National will take over the 
agency plants in those States. 

—Judge Gibbons of Chicago has dismissed with costs the suits brought by 
Insurance Superintendent Van Cleave against agents and officers of fire in- 
surance companies operating without a license. This is the second time such 
cases have been dismissed by the court. 

—Adolph Loeb & Son, Chicago, United States managers of the North German 
and Trans-Atlantic, have postponed their resignations from The Union until 
January 15. The resignations originally were to take effect on December 31, but 
they will take time for further consideration. 


—Remsen h. Shipway, formerly with Hayward & Wreaks, is now doing a 
general insurance business at 20 Exchange place, New York, and has also 
taken charge of the insurance department in connection with the regular custom 
house brokerage business of Perry, Ryer & Co. 


—Dividends have been declared by the following Connecticut fire insurance 
companies: @tna, five per cent quarterly; Connecticut, five per cent; Hartford, 
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ten per cent; Hartford extra, twelve per cent; Hartford Steam Boiler, six per 
cent; National, six per cent; Orient, two and one-half per cent quarterly; 
Phoenix, three and one-half per cent quarterly. 

—A partnership to be known as Stussy Brothers has been formed by Fred 
Stussy, Jr., late chief clerk and counterman for John A. De Groot, and Charles 
S. Stussy, late with Andrew J. Corsa. They will conduct a general fire insurance 
business at 183 Montague street, Brooklyn, N. Y. 


—G. F. Vietor & Co. and H. B. Claflin Company, who were assigned the 
policies held by Louis Gordon when he was convicted of arson, have been 
trying for a long time to get a settlement from the insurance companies, and 
now offer to settle on a twelve per cent basis. The amount is about $53,000. 


—Fire Underwriters of North Dakota have effected a State organization. 
Thomas Baker, Jr., of Fargo, was elected president; W. A. Gordon, Grand 
Forks, secretary; A. Hillyard, Dickinson, treasurer, and State Treasurer Driscoll, 
chairman of executive committee. The first general meeting will be held in 
May. 

—Germania of New Orleans has been fined $300 for rate cutting by the New 
Orleans Local Agents Association. The Germania had some trouble before in 
the way of sending in daily reports at lower rates than the policies were issued 
for, and it is understood it will decline to pay the fine, thus subjecting itself to 
expulsion. 

—Sumter Cogswell of Memphis, Tenn., has been appointed manager of the 
Southern department of the Manhattan Fire. The territory will include North 
and South Carolina, Florida, Alabama, Mississippi, Tennessee, Kentucky and 
Arkansas. Mr. Cogswell is an accomplished underwriter, and will doubtless have 
success in his new position. 

—The published statement for 1899 of the Hartford Fire shows: assets, $11,002,- 
588; reinsurance reserve, $5,286,800; unpaid losses, $655,584; net surplus, $3,810,204, 
Assets decreased $181,072, reinsurance reserve increased $332,803, unpaid losses 
increased $134,832, and surplus decreased $648,706. The Connecticut Fire reports 
assets of $3,869,452, an increase of $167,152; reinsurance reserve, $1,599,897, an 
increase of $149,335; unpaid losses, $200,715, an increase of $69,523, and surplus, 
$1,068,840, a decrease of $43,706. 

—German Security and German, both of Kentucky, have paid $12,984 in back 
taxes to the City Treasurer of Louisville, and it is expected that the Western and 
Louisville will pay up in the near future, which will amount to $13,000 more. 
These taxes were levied on the notes, mortgages, bonds, etc., in addition to the 
tax of $300 per year as license. These companies held off because companies 
of other States were only required to pay the license fee. Suit was filed by the 
city, and the banks compromised, so the insurance companies concluded to do 
the same if allowed the same terms, which reduced the tax about one-third. 

—A rate committee consisting of H. J. Grant, C. W. Wilson, W. E. Smedley, 
Russell L. Tracy and Hugh Anderson has been appointed in Salt Lake City to 
confer with District Manager E. J. Jolly, and make any rate necessary to meet 
rebating. It is hoped by this to checkmate Eli Pierce, special agent of the 
Williamsburgh City, who has been offering from fifteen to twenty per cent dis- 
count on all the large institutions. Many agents hold that E. E. Potter, local 
agent of the Williamsburgh City and Franklin, has nothing to do with this 
matter, and nothing will be done by the committee until they hear from Pierce. 
The Franklin seems to be hurt more by these rebates than any other local 
agency. 


Agency Changes and Appointments. 


Lire.—George B. Beck, Kentucky special agent, Equitable of New York, 
Louisville; Arthur 5 Birdseye, Connecticut State agent Mutual Benefit Life, 
succeeding John P. Hall, resigned; Rowland & Rowland, Germania Life, Savan- 
nah, Ga.; M. F._ Dillon, general agent Prudential for Southern New York, 
Elmira; Hicks & Magee, managers Pacific department Phoenix Mutual Life, San 
Francisco; Sydney A. Hughes, superintendent of agencies for eleven counties, 
Mutual Life of New York, Kingston; W. J. Robinson, district special agent for 
eleven counties in Northwestern Pennsylvania, for New York Life, Erie; 
William F. Stilz, general agent Penn Mutual Life, Philadelohia. 


Fire.—C. T. Leonard, Cook county special agent of Caledonian and Spring 
Garden, resigned. M. J. Bennett, Chicago, succeeds Fry & Sheldon as agent of 
Aachen and Munich. Pellet & Hunter, Chicago, succeeds R. S. Critchell & Co., 
local agents of Lumbermens of Philadelphia. Manager Tupper, Southern de- 

artment of the Queens, has added West —— to. his territory. Manager 

cGregor, who foses West Virginia, gets Oklahoma and Indian Territory. 
Frank A. Dunning succeeds M. A. Lauer as general agent of Cook county for 
Hanover. George Barley succeeds J. W. Stephens as special agent of Phenix of 
Brooklyn for Northern New Jersey and the suburban territory. J. M. Stephens, 
appointed general adjuster Eastern agency and city department of Phenix of 
Brooklyn. T. K. Alexander, St. Louis, resigned as agent of Northwestern 
National, to take charge of St. Louis business of the Hartford and Citizens of 
St. Louis. He will also act as special agent for the Citizens. 








TOO LATE FOR CLASSIFICATION, 

—Louis A. Cleaver has been appointed agency manager of the Great Eastern 
Casualty. 4 

—Philadelphia fire losses in 1899 foot up $4,018,572, being $1,400,000 higher than 
in any year of the past decade. 

—Injunction preventing the reinsurance of the risks of the Merchants of Provi- 
dence has been made permanent. 

—Capt. P. T. Burke of the New Orleans fire department has-been made super- 
intendent of the fire insurance patrol in that city. 

—Proposed absorption of the American Benefit Society of Boston by the Boston 
Mutual Life has been declared off, owing to-legal obstacles in the way. 

—Aitna of Hartford, in its annual statement, shows assets of $13,019,411, an 
increase of $391,790; reinsurance reserve, $3,278,855, increase $78,571; net surplus, 
$5,157,615, increase $348,768. 





